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Overview 
 
 

India: A bright spot amidst the global inflation & recession fears 
 

 

After an unprecedented amount of quantitative easing to alleviate the strains on economic activities due to the 
COVID, the global economy has been reeling under a high inflation. As the focus of the global central banks has 
shifted towards fighting inflation, the economies face the risk of slowdown. Supply chain disruptions have resulted 
in an uneven occurrence of inflation with Europe bearing the major brunt of the ongoing geopolitical tensions 
(between Russia and Ukraine), while emerging economies like China, India and Brazil are relatively better off with 
lesser inflationary pressures.  
 
As inflation has been impacting consumption in the developed world, India, with lower household debts to GDP 
(36.8%, compared to 77.2% in the US and 51.1% in the Euro Area) and higher household saving rate has seen 
remarkable resilience in consumption. Further, correction in commodity prices and tighter liquidity, will start 
pulling down the inflation in the coming quarters. As the developed world is seeing sharp decline in the growth 
rates or even showing minor contraction, India remains on the growth path, owing to demographic advantage, 
monetary conservatism and resilient household consumption. We are not ruling out some impact (in terms of 
exports slowdown) if recession becomes more entrenched in developed nations but India is far better placed to 
withstand it than most of the emerging economies.  
   
India remains the bright spot amidst the global inflation & recession fears. Strong domestic economy led by the 
cyclicals and consumer sectors offer attractive long term investment opportunities despite near term inflation 
headwinds. The cyclicals, particularly the Banking (upcoming credit growth cycle & peaking of NPA cycle) and the 
Commercial vehicles (after two major disruptions-BS 6 migration and COVID related lockdown) will continue to 
gain more strength. Indian Forging companies will benefit from domestic CV cycle recovery as well as from the 
part shifting of Forged components sourcing by global CV OEMS away from China. Further, the recent sell-off in 
the IT stocks owing to recessionary fears in the US & the Eurozone area, has turned risk-reward favourable for 
investment in that space. We continue to believe that digital transformation and migration to cloud offer a large 
opportunity for the Indian IT companies.  
 
Happy New Year, and happy investing! 

 

STOCK PICKS FOR SAMVAT 2079 

Stock Industry 
Buying Range 

(Rs) 
CMP* (Rs) 

Target 

Price (Rs) 

Upside 

Potential % 

Axis Bank BFSI 780-820 800 1,050 31% 

Sundaram Finance  BFSI 2,200-2,300 2,243 2,480 11% 

Infosys IT/ITES 1,440-1,500 1,474 1,775 20% 

H. G. Infra Engineering Infra & Engineering 540-580 561 762 35% 

RHI Magnesita Engineering Materials 640-680 664 790 19% 

Ramkrishna Forgings Forging/Auto Ancillary 210-230 223 275 23% 

  Bluestar Consumer Durable 1,130 – 1,190 1,166 1,391 19% 

Go Fashion Apparel 1,300-1,350 1,327 1,560 18% 

*Closing Price as on 14-10-2022  
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Axis Bank 
 

Industry 
Buying Range 

(Rs) 
CMP (Rs) Target (Rs) 

Upside 

Potential - % 
Time Horizon 

BFSI 780-820 800 1,050 31% 12-15 Months 
 

 Axis Bank, with an asset base of ~Rs11tn (FY22) is one of the largest private 
sector Bank in India. The bank is on strong footing given its improving 
margin profile, operating efficiency, and receding asset quality risk.  

 Credit up-cycle coupled with pricing power has seen systemic margins on 
a rise. We see Axis Bank report healthy growth across both – retail and 
corporate segment. The acquisition of CITI Bank credit card division will 
further aid in increasing its footprint in the retail business and in-turn aid 
in risk-adjusted return ratio. 

 Declining slippages, healthy recoveries, adequate provisioning and focused 
approach towards risk-adjusted return, have attributed to multi-year 
returns profile – RoA / RoE for the bank. Consensus is factoring in exit 
RoA/RoE at decade high of 1.5%+/14-15%+ for FY24E. 

 Subsidiaries – AMC and capital market businesses have been on an 
uptrend and cumulatively account for 10-11% of SOTP. Improved market 
share and efficient capital utilization will see return ratios scale new high. 

 We value Axis Bank on SOTP basis and arrive at TP of Rs1,050. Stock trades 
at 1.6x FY24E BV and is at a huge discount to ICICI Bank valuation. We 
expect the gap to narrow as investor gain confidence on the earnings 
growth and improving RoE trajectory. Subsidiaries have been valued on 
market cap/historical methodology and factored in 20% holdco discount. 
Key risk to our estimates: lower than expected growth or margin pressure. 
 

 

 

Y/E Mar (Rs mn) NII PPOP PAT EPS (Rs) ABV (Rs) P/E (x) P/ABV (x) RoA (%) RoE (%) 
 

FY20 252,062 234,381 16,272 5.8 301.1 138.1 2.7 0.2% 2.1% 

FY21 292,391 257,022 65,885 22.2 331.6 36.1 2.4 0.7% 7.1% 

FY22 331,322 249,717 130,255 42.5 375.2 18.8 2.1 1.2% 12.1% 

FY23E 399,055 265,436 172,687 56.3 432.3 14.2 1.9 1.4% 14.0% 

FY24E 477,471 340,311 214,546 69.9 501.1 11.5 1.6 1.5% 15.0% 

Source: ACE Equity, MNCL Research 

SHARE DETAILS 

Scrip Code (NSE) AXISBANK 

Eq. Share O/s (in Cr) 307.2 

Face Value (Rs)  2.0 

CMP (Rs) 800 

Market Cap (in Rs Cr) 245,900 

52 Week High (Rs) 867 

52 Week Low (Rs) 618 

Avg Daily Volume (3M) (Cr) 0.9 

Avg Daily Value (3M) (Rs Cr) 697 

 

SHAREHOLDING PATTERN % 

(JUN 2022)  

Promoters 9.7 

Institutions 78.1 

Non-Institutions 12.2 

Total 100.0 

 

CHG IN SHAREHODING % 

LAST 12 MONTHS 

Promoters -2.0 

Institutions 1.3 
 

FUNDAMENTAL VIEW 

STANDALONE FINANCIALS 



    

 

 
 

Sundaram Finance Ltd. 
 
 

Industry 
Buying Range 

(Rs) 
CMP (Rs) Target (Rs) 

Upside 

Potential - % 
Time Horizon 

BFSI 2,200-2,300 2,243 2,480 11% 12-15 Months 

 

 Sundaram Finance (SUF) with over 50 years of existence, is one of the 
largest vehicle-financer in India. The CV industry is showing promising 
tailwinds driven by overall economic recovery and government impetus 
towards infrastructure spend. 

 SUF has reported highest ever quarterly disbursements in Q1FY23 with 
clear shift in mix towards the CV segment. With favorable tailwinds and 
thrust towards various asset class we expect disbursement growth rates to 
accelerate. We see standalone AUM report 9% CAGR over FY22-25E. 

 SUF’s asset quality is showing improving trends every quarter with GNPAs 
continue to remain the lowest amongst the peers.   

 Its Home Finance subsidiary has seen turnaround in the last one year and 
has seen AUM growth pick up after years of single digit growth. AUM is 
expected to grow at 13% over FY22-25E. 

 On a SOTP basis, we arrive at a target price of Rs.2,480; we have valued the 
standalone business at 3.3x its June ‘24 adjusted networth (adjusted for 
NNPA and investment in subsidiaries). We have valued SHF at 1.8x its June 
‘24E adjusted BV of Rs.177, its AMC business at 4.5% of its June ’24 AUM 
and insurance business at 15x average PAT. Key risk: Lower than expected 
AUM growth, delayed recoveries impacting asset quality. 

 

 

Y/E Mar (Rs mn) NII PPOP PAT YoY (%) EPS (Rs) ABV (Rs) P/E (x) P/ABV (x) RoE (%) 
Core RoE 

(%)  

FY20 13,344 12,315 7,239 -35.7 65.2 499.3 23.9 3.1 13.7% 17.6% 

FY21 14,406 13,724 8,091 11.8 72.8 556.2 22.0 2.9 13.8% 19.1% 

FY22 16,944 14,954 9,034 11.7 81.3 620.4 27.8 3.6 13.8% 18.0% 

FY23E 16,441 14,459 9,989 10.6 89.9 687.9 25.1 3.3 13.7% 17.2% 

FY24E 18,012 15,864 11,120 11.3 100.1 762.9 22.6 3.0 13.8% 16.7% 

Source: ACE Equity, MNCL Research 

SHARE DETAILS 

Scrip Code (NSE) SUNDARAMFIN 

Eq. Share O/s (in Cr) 11.1 

Face Value (Rs) 10.0 

CMP (Rs) 2,243 

Market Cap (in Rs Cr) 24,921 

52 Week High (Rs) 2,548 

52 Week Low (Rs) 1,555 

Avg Daily Volume (3M) (Cr) 0.04 

Avg Daily Value (3M) (Rs Cr) 8.3 

 

SHAREHOLDING PATTERN % 

(JUN 2022) 

Promoters 38.5 

Institutions 24.2 

Non-Institutions 37.3 

Total 100.0 

 

CHG IN SHAREHODING % 

LAST 12 MONTHS 

Promoters 2.6 

Institutions 0.1 

 

FUNDAMENTAL VIEW 

FINANCIALS 



    

 

 
 

Infosys Technologies Ltd. 
 
 

Industry Buying Range 

(Rs) 
CMP (Rs) Target (Rs) Upside 

Potential - % 
Time Horizon 

IT/ITES 1,440-1,500 1,474 1,775 20% 12-15 Months 

 

 Within the Tier 1 IT space, Infosys remains the best play with robust deal 
pipeline and sustained execution. The company is well placed to capitalize 
on both domestic as well as global opportunities owing to digital 
transformation and Cloud Migration, underlining an opportunity of 
~$300bn. 

 In FY18, the company had set a blueprint for next 4 years and the same 
has been playing out; i) digital revenues increased from 25.5% in FY18 
to 59.2% in FY22, ii) revenue growth from 5.8% to 19.7% YoY and iii) 
employees headcount increased from 204,000 to 310,000.  

 INFY continues to gain market share with its Cobalt Cloud capabilities and 
the differentiated digital value proposition for its clients. Growth continues 
to be broad-based across business segments, service lines, and 
geographies. In 2QFY23, each of its business segments grew in double-digits 
(on yoy basis) barring Hi-Tech segment.  

 The company continues to invest in next gen technologies; future growth 
areas envisioned by Infosys includes: i) continued investment in digital 
initiatives ii) investments in new technologies such as Metaverse, Web 3.0, 
Quantum and Blockchain and iii) ability to drive secure and sustainable 
growth coupled with large deals and account expansion  

 Infy delivered robust CC qoq growth of 4% in 2QFY23 with major business 
verticals registering decent growth. The pipeline of large deals is strong; 
TCV (of large deals) growing at 28% yoy in 2QFY23. Barring some caution in 
retail, hi-tech & telecom segments, Management doesn’t seems to be 
perturbed about the slowdown fears in IT spending. The management has 
upgraded its revenue growth guidance from 13%-15% to 14%-16% for FY23. 

 The recent sell-off in the IT space owing to recessionary fears in US & 
Eurozone area, has turned risk-reward favourable for the IT stocks; Infy is 
the preferred pick in the space given its strength in execution of digital & 
cost takeout projects. Assigning a target multiple of 24x P/E to EPS estimate 
of   Rs. 74 for 12 months period ending on September 2024, we arrive at 
our target price of Rs1775. 

 

Y/E Mar  (Rs mn) Revenue YoY (%) EBIT EBIT (%) PAT YoY (%) EPS (Rs) P/E (x) RoE (%) 
 

FY20 9,07,910 10.8 1,96,127 21.6 1,65,733 7.5 39.4 37.4 25.9 

FY21 10,04,720 10.7 2,46,579 24.5 1,95,044 17.6 46.4 31.8 28.3 

FY22 12,16,410 21 2,87,171 23.6 2,24,826 15.30% 53.4 27.6 29.1 

FY23E 14,19,233 16.7 3,16,833 22.3 2,51,104 11.70% 59.7 24.7 31.3 

FY24E 15,99,593 12.7 3,64,625 22.8 2,89,484 15.30% 68.8 21.4 32.6 

Source: ACE Equity, MNCL Research 
 

SHARE DETAILS 

Scrip Code (NSE) INFY 

Eq. Share O/s (in Cr) 420.8 

Face Value (Rs) 5.0 

CMP (Rs) 1474 

Market Cap (in Rs Cr) 6,20,309 

52 Week High (Rs) 1953.7 

52 Week Low (Rs) 1355.5 

Avg Daily Volume (3M) (Cr) 0.7 

Avg Daily Value (3M) (Rs Cr) 100.0 

 

SHAREHOLDING PATTERN % 

(JUN 2022) 

Promoters 13.1 

Institutions 50.6 

Non-Institutions 36.3 

Total 100.0 

 

CHG IN SHAREHODING % 

LAST 12 MONTHS 

Promoters 0.1 

Institutions -4.8 
 

FUNDAMENTAL VIEW 

FINANCIALS 



 

 

 
 

H.G. Infra Engineering Ltd. 
 

Industry Buying Range 

(Rs) 
CMP (Rs) Target (Rs) Upside 

Potential - % 
Time Horizon 

Infra - Roads 540-580 561 762 35% 12-15 Months 

 

 HG Infra Engg. Ltd is engaged in the business of construction of roads and 
highways and was incorporated in the year 2003. The promoters have close 
to 4 decades of experience in this industry. 

 HG started as a subcontractor with major presence in Rajasthan & Haryana 
but has since emerged as a strong standalone EPC contractor with presence 
in more than 9 states. HGINFRA is driven currently, by second generation 
promoters who are fully involved in the business with high skin in the game 
(74.53% stake). 

 Orderbook as on 1QFY23 end stands at Rs11,508 crs and orderbook to bill 
ratio at 3.05x on TTM basis of which 64% is EPC and 36% HAM projects. 
>90% of the orderbook is under execution and 1 order is awaiting appointed 
date. 

 The Govt has announced National Infrastructure plan in the last budget 
which was of Rs111 lakh crs, of which Roads sector allocation was at          
Rs20 lakh crs. Also, under BharatMala Pariyojana Phase 1, of the total 
34,000 kms, 19500 kms has been awarded and Phase 2 of 40000 kms is 
pending. So a lot of work orders are to be bided out, which provides long 
term revenue visibility for the company.  

 Based on our projections, our target price for H.G. Infra Engg stands at 
Rs762, which implies a PE of 9x based on FY24E+HAM projects value. 

 
 

 

Y/E Mar  (Rs mn) Revenue YoY (%) EBITDA EBITDA (%) PAT YoY (%) EPS (Rs) P/E (x) RoE (%) RoCE (%) 
 

FY20 21,960 9.3 3,420 15.6 1,660 34.1 25.4 9.3 22.4 18.3 

FY21 25,280 15.1 4,110 16.2 2,110 27.3 32.4 6.5 22.8 20.4 

FY22 36.150 43.0 5,850 16.2 3,390 60.6 52.0 10.3 28.3 24.7 

FY23E 45,140 25.0 7,010 15.5 4,050 19.5 62.1 9.0 25.9 23.5 

FY24E 56,370 25.0 9,000 16.0 5,350 32.3 82.1 6.8 26.4 24.6 

Source: ACE Equity, MNCL Research 

SHARE DETAILS 

Scrip Code (NSE) HGINFRA 

Eq. Share O/s (in Cr) 6.52 

Face Value (Rs) 10.0 

CMP (Rs) 561 

Market Cap (in Rs Cr) 3.713 

52 Week High (Rs) 831 

52 Week Low (Rs) 481 

Avg Daily Volume (3M) (Cr) 0.1 

Avg Daily Value (3M) (Rs Cr) 6.4 

 

SHAREHOLDING PATTERN % 

(JUN 2022) 

Promoters 74.5 

Institutions 14.8 

Non-Institutions 10.7 

Total 100.0 

 

CHG IN SHAREHODING % 

LAST 12 MONTHS 

Promoters 0.0 

Institutions -2.2 
 

FUNDAMENTAL VIEW 

FINANCIALS 



 

 

 
 

    RHI Magnesita (RHIM) 

 

Industry Buying Range 

(Rs) 
CMP (Rs) Target (Rs) Upside 

Potential - % 
Time Horizon 

Engineering 

Materials 

640-680 664 790 19% 12-15 Months 

 

 RHI Magnesita is the Indian subsidiary of RHI Group, a global leader in the 
refractories. It is not just the refractory material supplier to the steel smelters 
but a complete solution provider of refractories through its Total Refractory 
Management Strategy (TRM), including varied design basket, inventory 
management and maintenance scheduling to Steel plants. This results in 
reduction in production disruption, data driven control over planned 
maintenance and energy/cost savings for its clients. 

 Product innovation, design capabilities and superior pedigree has resulted in 
a sustained gain in the market share over the past three years. 

 Despite a correction in the steel prices, the domestic steel demand continues 
to remain strong, driven by robust demand from Infra, Railways, and 
Construction etc. This is likely to keep the utilization of steel plants high, 
resulting in higher consumption of refractories.  

 Its new R&D centre at Bhiwadi is working on new products like Tap Hole 

Clay, Tap Hole Sleeve and Purging Plugs etc. Commercial production of 

Tap Hole Clay has already started and these products are expected to 

contribute substantial revenues in RHIM’s target to achieve 25% market 

share in India.  

 The next phase of expansion of Cuttack plant will be commissioned by end 

of this year thereby enhancing import substitution. 

 RHIM is already running trials in markets of West Asia and Africa and plans 

to ramp up exports to ~30% (from 18% currently) in foreseeable future 

taking advantage of low cost domestic labour and R&D expertise. Planned 

foray in the non-ferrous refractories too will aid future growth. 

 Assigning a target multiple of 30x P/E to EPS estimate of Rs. 26.3 for 12 

months period ending on September 2024, we arrive at our target price of 

Rs790. 

 

 

Y/E Mar (Rs mn) Revenue YoY (%) EBITDA EBITDA (%) PAT YoY (%) EPS (Rs) P/E RoE (x) RoIC (%) 
 

FY20 13,840 85.0 2,146 15.5 1,363 51.7 8.5 78.1 25.3 20.2 

FY21 13,664 -1.3 2,056 15.0 1,360 -0.2 8.4 79.0 18.1 13.1 

FY22 19,907 45.7 3,831 19.2 2,679 97.1 16.6 40.0 29.3 21.7 

FY23E 23,968 20.4 4,421 18.4 3,103 15.8 19.3 34.4 26.7 21.3 

FY24E 28,402 18.5 5,333 18.8 3,875 24.9 24.1 27.6 26.3 24.1 

Source: ACE Equity, MNCL Research 

SHARE DETAILS 

Scrip Code (NSE) RHIM 

Eq. Share O/s (in Cr) 16.1 

Face Value (Rs) 1.0 

CMP (Rs) 664.0 

Market Cap (in Rs Cr) 10,694 

52 Week High (Rs) 701.0 

52 Week Low (Rs) 322.7 

Avg Daily Volume (3M) (Cr) 0.03 

Avg Daily Value (3M) (Rs Cr) 0.2 

 

SHAREHOLDING PATTERN % 

(JUN 2022) 

Promoters 70.2 

Institutions 10.5 

Non-Institutions 29.8 

Total 100.0 

 

CHG IN SHAREHODING % 

LAST 12 MONTHS 

Promoters 4.7 

Institutions -1.9 
 

FUNDAMENTAL VIEW 

FINANCIALS 



 

 

 
 

 Ramkrishna Forgings Ltd. 
 

Industry 
Buying 

Range (Rs) 
CMP (Rs) Target (Rs) 

Upside 

Potential - % 
Time Horizon 

Forging/Auto 
Ancillary 

210-230 223 275 23% 12-15 Months 
 

 Ramkrishna Forgings (RKFORG), established in 1981 is the second largest 
forging company in India, supplying forged and machined components to 
Commercial Vehicles, Railways, Off-Highway Vehicles, Oil and Gas 
Industries both to the domestic as well as overseas companies.  

 RKFORG has a strong presence in the North American and European 
markets, with exports accounting for 41.5% of the total revenue. 

 Contribution of Non-Auto business has consistently grown over the last 
decade and it accounts for 23.5% of the revenue, de-risking its revenue 
stream away from a highly cyclical CV Industry.  

 RKFORG has strong footprints in the overseas market, reflected in the 

rising share of exports in the total revenue - from 36.1% in FY20 to 41.5% 

in FY22. The order inflow from the overseas market remains very strong 

and the share of exports in the total revenue is expected to go up to ~50% 

over the next two-three years. RKFORG enjoys ~150-200bps higher 

margin on exports. EBITDA margin will also improve due to higher 

utilization and entry into complex assemblies like Front Axle Beam 

assemblies, where margins are significantly higher. 

 RKFORG has spent about Rs10bn on capacity augmentation over the past 

four years. Timely capacity augmentation has made the company ready 

to capitalize on surge in demand across almost all the segments. Rising 

capacity utilization, coupled with expected margin expansion due to 

higher contribution from exports and complex assemblies will lead to 

significant improvement in the return profile of the company. 

 The company’s new dedicated Machining/Heat Treatment line will be 

commissioned by March 2023. This will significantly enhance the overall 

value addition as well as the margins.  

 Assigning a target multiple of 6x EV/EBITDA to the EBITDA estimate of  

Rs. 6811mn for 12 months period ending on September 2024, we arrive 

at our target price of Rs275. 

 

 

Y/E Mar  (Rs mn) Revenue YoY (%) EBITDA EBITDA (%) PAT YoY (%) EPS P/E (x) RoE (%) RoIC (%) 
 

FY20 13,840 85.0 2,146 15.5 1,363 51.7 8.5 78.1 25.3 20.2 

FY21 13,664 -1.3 2,056 15.0 1,360 -0.2 8.4 79.0 18.1 13.1 

FY22 19,907 45.7 3,831 19.2 2,679 97.1 16.6 40.0 29.3 21.7 

FY23E 23,968 20.4 4,421 18.4 3,110 16.1 19.3 34.4 26.7 21.3 

FY24E 28,402 18.5 5,390 19.0 3,932 26.5 24.4 27.2 26.6 24.4 

Source: ACE Equity, MNCL Research 

SHARE DETAILS 

Scrip Code (NSE) RKFORGE 

Eq. Share O/s (in Cr) 16.0 

Face Value (Rs) 2.0 

CMP (Rs) 223 

Market Cap (in Rs Cr) 3,573 

52 Week High (Rs) 252.0 

52 Week Low (Rs) 145.0 

Avg Daily Volume (3M)  Cr) 0.1 

Avg Daily Value (3M) (Rs Cr) 14.6 

 

SHAREHOLDING PATTERN % 

(JUN 2022) 

Promoters 46.2 

Institutions 18.5 

Non-Institutions 35.3 

Total 100.0 

 

CHG IN SHAREHODING % 

LAST 12 MONTHS 

Promoters 0.2 

Institutions -4.6 
 

FUNDAMENTAL VIEW 

FINANCIALS 



 

 

 
 

Blue Star 
 

Industry Buying 

Range (Rs) 
CMP (Rs) Target (Rs) Upside Potential 

% 
Time Horizon 

   Consumer Durable 1,130 – 1,190 1,166 1,391 19% 12-15 Months 

 

 Blue Star is a leading Air condition solution provider in India. Company 
operates in 3 business verticals - a) EMP (Electro Mechanical Projects); under 
EMP Blue Star provide Heating, Ventilation & Cooling Solutions (HVAC) for 
Commercial Offices, Airports, Metros, Industries etc. b) UCP (Unitary Cooling 
Products); under UCP segment company sell RAC, Deep Freezers, Water 
Dispensers etc.  c) Professional Electronics & Industrial Systems; under this 
business company operates as exclusive distributor and maintenance 
provider for International Brands. 

 UCP Business; Demand for Air-Cooling products is seasonally very strong 
during summer (Feb-May) in India. But in the last 2 years i.e. (FY21-22) 
demand for RAC was negatively impacted and hovered around 6.3 MN Unit 
annually as summer season in both years coincided with COVID wave 1 & 2.  
However, summer season sales for Air-cooling products has been very strong 
in FY23. It is expected that Air cooling industry will grow 15% in FY-23 and    
12-15% in FY-24-25E. Factors like under-penetration (less than 10%) and 
increase in affordability will lead to strong growth in RAC industry. 

 EMP Business: During COVID, tenders for new HVAC contracts went down 
sharply due to various COVID related restrictions. As economy is coming back 
to normalcy, enquiries/tenders for HVAC contracts has bounced back 
strongly. During COVID (FY21-22) new order inflow went down to Rs500-700 
crores of quarterly run rate. As economy has come back to normalcy, 
quarterly order inflow has bounced back to Rs1000 crores from last 2 
quarters and it is expected to remain higher as tenders for new Airports & 
Metros are expected to be floated in the coming quarters. As on 30-Jun-22, 
Blue Star has an order Book of Rs3900 crores, highest in the history of 
company 

 Company is setting up new plant in Sri City (AP); new plant in Southern India 

will help company in saving logistic cost and reducing lead time for inventory.  

 Assigning a target multiple of 35x P/E to EPS estimate of Rs. 39.8 for 12 

months period ending on September 2024, we arrive at our target price of 

Rs1,391. 

 

 

Y/E Mar  (Rs mn) Revenue YoY (%) EBITDA EBITDA (%) PAT YoY (%) EPS (Rs) P/E RoE (x) RoCE (%) 
 

FY20 53,602 2.4 2,824 5.3 1,433 -24.6 14.9 52.3 17.0 19.8 

FY21 42,636 -20.5 2,398 5.6 1,004 -29.9 10.4 64.0 11.8 19.1 

FY22 60,456 41.8 3,465 5.7 1,677 67.1 17.4 52.7 17.5 26.2 

FY23E 72,088 19.2 4,387 6.1 2,475 47.6 25.7 45.4 22.9 29.4 

FY24E 81,840 13.5 5,729 7.0 3,410 37.7 35.4 32.9 27.1 35.7 

Source: ACE Equity, MNCL Research 

SHARE DETAILS 

Scrip Code (NSE) BLUESTARCO 

Eq. Share O/s (in Cr) 9.6 

Face Value (Rs) 2.0 

CMP (Rs) 1,166 

Market Cap (in Rs Cr) 11,232 

52 Week High (Rs) 1,225 

52 Week Low (Rs) 840 

Avg Daily Volume (3M) 0.01 

Avg Daily Value (3M) (Rs Cr) 12.7 

 

SHAREHOLDING PATTERN % 

(JUN 2022) 

Promoters 38.8 

Institutions 34.3 

Non-Institutions 26.9 

Total 100.0 

 

CHG IN SHAREHODING % 

LAST 12 MONTHS 

Promoters - 

Institutions 1.5 
 

FUNDAMENTAL VIEW 

FINANCIALS 



 

 

 

Go Fashion (India) Ltd. 
 
 

Industry Buying Range 

(Rs) 
CMP (Rs) Target (Rs) Upside 

Potential - % 
Time Horizon 

Apparel 1,300-1,350 1,327 1,560 18% 12-15 Months 

 

 Go Fashion is one of the largest Women Bottom Wear (WBW) brands in 
India, with about 8% market share in the branded WBW space. 

 WBW space in India is expected to grow at a CAGR of 12.4% in 2020-25 
to reach the market size of Rs243bn by FY25. Branded WBW is expected 
to grow faster at CAGR of 20.5% over the same period to account for 
~47% of the total WBW market. Go Fashion is a likely beneficiary of the 
formalization of branded WBW space, which earlier was a highly 
fractured space, dominated by unorganized players 

 It offers over 50 styles of WBW in over 150 colours and has an extensive 
sourcing and manufacturing network of 81 suppliers and 49 job worker, 
spread across 11 states and UTs. 

 The company has a network of 533 EBOs in 23 states and UTs and 1597 
LFs (Large Format stores) in 31 states and UTs. Also, it has a 99000 sqft 
warehouse in Tirupur, Tamil Nadu. It has an in-house design and 
development capabilities. 

 The Company has taken a new warehouse facility of 12,177sqft in 
Bhiwadi, which will help it gain more market share in the fast growing 
Western region. 

 The company has an aggressive expansion plans and had added 30 EBO 
stores in Q1FY23 and plans to add 120-130 stores every year in the 
medium term, with increasing footprints across the geographies. 

 The company will use an Omni-channel approach for the customer 
engagement and is building technology driven growth strategy. Online 
sales currently accounts for 3.1% of revenues and the contribution of 
online sales is likely to go up in the coming years. 

 Assigning a P/E multiple of 35x FY25E, we arrive at our target price of 
Rs1560. 

 

 

Y/E Mar  (Rs mn) Revenue YoY (%) EBITDA EBITDA (%) PAT YoY (%) EPS P/E RoE (x) RoCE (%) 
 

FY20 3,920 37.4 1,281 32.7 526 70.1 10.1 130.3 20.5 24.3 

FY21 2,507 -36.1 475 18.9 -35 N.A. -0.7 N.A. -1.2 -5.2 

FY22E 4,013 60.1 1,207 30.1 356 N.A. 6.7 196.4 9.9 10.9 

FY23E 5,699 42.0 1,845 32.4 969 172.2 17.9 73.4 20.2 17.4 

FY24E 7,408 30.0 2,475 33.4 1,374 41.8 25.4 51.7 23.5 21.2 

FY25E 9,335 26.0 3,212 34.4 2,406 75.1 44.6 29.8 31.5 29.5 

Source: ACE Equity, MNCL Research 
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